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DIGEST EPUTLO. 

Automotive News, the Newspaper of the Tidustry,..recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime, This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever will carry news, illustrations, regular departments and 
advertising as heretofore. 
(Next Regular Edition, Including Service Section, Feb. 5) 


$4 Per Year, 15c Per Copy 





Sparks | 


B-29 Superfortress production will 
be tripled in 1945. 
* * * 

First convoy of trucks passed 
over the new Ledo road from 
Burma to China last week. 

* * a 


It’s still unlikely that government 
will ever commandeer second cars 
of two-car families, despite short- 
ages. 

* + a 

Repair of taxicabs and parts spe- 
cialists have been removed from the 
latest WMC “essential” list of occu- 
pations. , 
a * * 

OPA Motor Vehicle Parts Indus- 
try Advisory committee is sched- 
uled to meet at the Book-Cadillac 
hotel, Detroit. 5 

* * * 

‘OPA is now sending forms for in- 
ventory of 1942 cars, put only about 
5,000 dealers will be required to re- 
turn Form R-222. All dealers, how- 
ever, are required to keep reports 
on/1942 cars as long as RO-2B is in 
force. at tas 1 


Only Hourly Basis 


Forthcoming amendment to MPR 
165, providing that dealer invoices 
for repair work done on an hourly 
basis must show the number of 
hours actually worked on the oper- 
ation, will not require that invoices 
of flat rate or manual work indicate 
hours. Se 
Missouri Up 

As contrasted with the 525,000 
car registrations in 1944,’ recently 
estimated by R. L. Polk & Co., 
Missouri’s Motor Vehicle Depart- 
ment supervisor, Ed F: Huss, re- 
ports that the “incomplete records 
justify us in making an estimate 
of 682,700 passenger cars’ registered 
in Missouri in 1944.” There were 
775,363 cars registered in 1941. 

* = * 


Top Story 

Firing of Jesse Jones and the ap- 
pointment of Henry Wallace as Sec- 
retary of Commerce and head of the 
varied federal lending agencies, 
caused almost as much comment as 
the war last week among automo- 
tive officials and dealers. 

Most concern was shown over the 
fate of the lending agencies, out- 
standing loans and future ‘policies 
affecting auto firms and dealers. It 
was agreed that the Wallace move 
meant the New Deal was preparing 
for a spending cycle after the war 
if the need arises. 

a * eg 
Definition of a Dealer 

Missouri Automobile Dealers 
Assn. defines a “Successful Auto- 
mobile Dealer” as follows: 

“He must be a man of vision 
and ambition, a salesman, an 

after-dinner speaker, a _ before- 
and-after dinner guzzler, a night 
owl—work all day, figure all 
night, and be on his job early the 
next morning fresh and full of 
pep. Must be able to entertain 
customers’ wives, sweethearts and 
pet stenographers and show them 
a good time without becoming 
too amorous. 

“He must be a man’s man, a 
ladies’ man, a model husband, a 
father, a devoted son-in-law, a 
good provider, a plutocrat, Dem- 
ocrat, Republican, New Dealer, 
and a fast dealer, a technician, 
a purchasing agent, a magician, 
a good credit manager and cor- 
respondent. He must attend all 
tournaments and funerals — visit 
customers in hospitals and jails, 
contact all past due accounts 
every two weeks, and in his spare 
time, look for new business.” 


UAW Push On Mechanics Looming 


Garage Local Seeks Funds to Spur Organizational Drive Before War Ends; 
National Setup Is Goal; MPR-540 Revisions Held Up Till Feb. 15; 
ATAM Studies Rates, Licensing Activities, Taxes 





French Plants to Produce 
Tourist Cars This Year 


PARIS.—The French auto industry plans to produce 50,000 heavy 
trucks and 16,000 tourist (sic) cars in 1945, according to an Agence 
France-presse report carried by the Paris edition of the New York 
Herald Tribune. 

The story says that while the figures are admittedly small in com- 
parison with prewar figures, this must be attributed to the present 
transport and mining difficulties. A marked improvement is promised 
for the second half of 1945, due, it is said, to expected imports of steel 
from the United States. 

(This story appears to confirm a report to Automotive News last 
fall that the French auto plants had been left largely intact and 
could quickly be put into auto production. The report came from a 
former dealer now serving in France with the United States Army. 
From the Agence France report, the limiting factor seems to be the 
amount of raw materials rather than the condition of the plants. No 
indication is given as to why France, right on the battle front, should 
be producing tourist cars with American steel while the U. S. auto 
plants are devoted solely to war production.) 

“There is every reason to believe,” the report said, “that the French 
automobile output in 1946 will rival that of prewar times in the ton- 
nage of raw material transformed and labor employed in the industry. 
The number of tourist car models, however, will be reduced to four 
or five after the amalgamation of small plants and the selection of 
motor-car plans.” 

Indicating a fairly light government rein on auto production, the 
report added: 

“In preparing the plans for making these cars, the production 
authorities will give due consideration to the private interests con- 
cerned, But competition will be the rule for the manufacturers of 
deluxe cars, who will be left free to develop their output in accordance 
with economic conditions.” 





While the long- promised OPA re- 
visions in the used-car ceiling regula- 
tion now are not likely to be issued until 
Feb. 15, it is expected that the OPA 
Industry Advisory Committee will be 
given a summary of the revisions in confidence when it 
meets in Chicago Jan. 31. Therefore, though there may be 
plenty of acrid comment about the MPR-540 revisions when 
the NADA executive committee meets today (Monday), it 
is likely that NADA’s executives will keep mum until after 
the advisory committee meeting. 


Despite the urgent need for the revisions, OPA, which 
has promised the finished product from week to week, is un- 
able to release the revisions before Feb. 15, it was learned. 
The completed job was on its way a few weeks ago and 
then had to go back to the legal department for necessary 
repairs and rebuilding. Insofar as the price section is con- 
cerned, there is a tremendous price-revision job under way 
right now—a task of collation that involves minute care 
and the closest kind of checking and rechecking. 

* * * 


One of the best rounded out programs 
ATAM Studies _ in the history of the Automotive Trade 
Rates, Licensing Assn. was arranged for the organiza- 
Activities, Taxes tion’s midwinter meeting held at Chi- 
cago’s Stevens Hotel over the week-end. 
Included was a proposal that all affairs of a political nature 
be channeled through NADA’s setup in Washington to 
avoid embarrassing situations which cropped up recently 
in connection with the questionnaire sent out by Rep. 
Wright Patman to all car makers regarding postwar fac- 
tory-dealer relations. 


The opening session Saturday (Jan. 27) scheduled ad- 
dresses by Joseph T. Meek, executive secretary, Illinois 
Federation of Retail Assns.; Carl Flora, chairman of the 
consumer relations committee, American Bankers Assn., 
and Ray Chamberlain, executive vice president, National 
Automobile Dealers Assn. Sunday’s agenda called for morn- 
ing talks by Joseph W. North, prominent certified public 
accountant of Chicago; Thomas Rogers, executive vice 

(Continued on Page 4, Col. 2) 


U. C. Revisions 
Are Held Up 
Till Feb. 15 


Serious implications for auto dealers 
were seen last week in the request to 
the UAW-CIO executive board for 
funds to launch a concerted drive to 
organize auto mechanics. While at pres- 
ent Local 415, UAW-CIO, is confining its activities to the 
Detroit area, it expects to spread to other cities once it gets 
a firm hold in Detroit. First goal of the organizational drive 
is the backshop employes of authorized dealers, then the 
bigger independent shops will be taken on and finally the 
alley garages. 

Local 415 officials are believed to feel that the present 
is the golden moment to organize auto mechanics because 
of the critical need for them now. Once the war is over and 
the manpower pinch is eased, the job may be much more 
difficult. In addition, some observers believe that the UAW 
local wants to make a concerted bid at this time because 
of the wartime agreement with the rival International 
Assn. of Machinists, an AFL union, against raiding of each 
other’s field. Under the agreement, the CIO local has juris- 
diction over the service shops while the AFL has the shops 
of truckers and fleet operators. With many dealers moving 
into the truck service field and getting the business of fleet 
owners, the AFL union may find that it has been left hold- 


UAW May Open 
Concerted Drive 
For Mechanics 


ing the bag. Therefore, it is felt, once Allied victory brings 


an end to the anti-raiding agreement, the AFL union may 

step into the service-shop field on the idea that the source 

of its membership has shifted. 
* * * 

Many dealers feel that organization of 
the back shop by a CIO union will cause 
serious complications since the AFL is ex- 
pected to launch a drive to organize auto 


Complications 
Are Seen by 
Many Dealers 


salesmen once they come back into the. 


industry. One dealer pointed out that he would be in a fine 
fix if the salesmen were AFL men and the back shop CIO. 
Salesmen were included under Local 415 before the war 
sent them into other jobs. Other dealers feel that rather 
than fight unionism in the shop, dealers would be farther 
ahead to make the most of it. That was the attitude of the 
Ford dealers here whose employes came in as a body under 
encouragement of the dealers. Since the UAW was so 
strong in Detroit, the dealers felt that it would be a sell- 
ing point to advertise a car as being made by union men 
and sold and serviced by union men. While there may have 
been merit in that idea, production of new cars was halted 
shortly after the contract was signed. 

With the exception of the Ford windfall, the going has 
been pretty tough for the mechanics’ local. It is both ex- 
pensive and difficult to organize hundreds of shops one by 
one. Until a few weeks ago the union was bringing picket- 
ing pressure on several dealers. The request for more funds 
followed the calling off of the pickets. Despite the tough 
going, however, the local reports that in addition to all the 
Ford dealers it has organized most of the Chevrolet shops 
and many of the Buick shops in Detroit. The request for 
funds was made by Ray Dooe, business agent for the local, 
and was referred to the four top officers and the four 
Detroit regional directors, who are to make an investiga- 
tion fo determine how much money will be needed for the 
organizing drive. 





News in Brief 


Fuel Oil Short 


WASHINGTON.—Transporta- 
tion and distribution difficulties 
may lead to a serious shortage 
of civilian heating oil supplies 
in the eastern United States be- 
fore winter is over, the Petro- 
leum Industry War Council was 
warned last week by its commit- 
tee on economics. 





Vets in Plants 
WASHINGTON. — Returning 
veterans are more than doing 
their part to swell the ranks of 
those in vital war jobs, WMC 
figures show. Placement of vet- 
erans in 1944 more than doubled 
the record of 1943 to reach a 
total of 728,000, of which, it is 
estimated, about three - fourths 
had seen service in this war. 
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Imprisonment Is Club .. . 


Work-Fight 





AUTOMOTIVE NEWS, JANUARY 29, 1945 : 
Streamlined Financing Setup 


Urged for Truck-Trailers 


Measure 


Goes to House Floor 


WASHINGTON.—The House Mil- 
itary committee approved last week 
a limited national service bill for 
men 18-45 after it had been shorn 
of an anti-closed shop clause. Final 
House decision is not expected be- 
fore late this week. 

The bill provides that men 18-45 
who fail to move into an essential 
occupation at the direction of local 
draft boards shall be liable for im- 
mediate induction or shall face a 
maximum penalty of five years’ im- 
prisonment and a $10,000 fine. 

Men accepting such jobs would 


San Antonio OPA 
Launches Drive on 


Ceiling Violators 


SAN ANTONIO, Tex.—Charging 
that violation of used-car ceiling 
prices in this city constitute the 
most widespread black market 
practice in the sixty-county area of 
which the local OPA office has 
supervision, William P. Dobbins, 
enforcement executive, has asserted 
that, following interviews with 
scores of purchasers of used cars, 
_ plans were about complete for a 

concerted drive to curb ceiling- 
price violations. 

Plans for the drive were pre- 
pared following an intensive in- 
vestigation using all available in- 
_ vestigators on the local staff, and 

supported by numerous complaints 
from local licensed dealers. In the 
interviews with purchasers, details 
of the transaction were discussed 
and numerous violations were un- 
covered. 

“We expect to file a number of 
suits as a result of our preliminary 
investigation,” Dobbins asserted. 
“Every effort will be made to 
stamp out the black market in used 
ears which is probably the biggest 
in the San Antonio OPA district. 
By that I mean the violations are 
more numerous than in any other 
single phase of OPA control.” 


Canada To Sell 
1,500 Trucks 


MONTREAL.—War Assets Corp., 
which has just completed sales 
in British Columbia of 1,000 
motor. vehicles, mostly trucks, an- 
nounces that it will market during 
February 1,500 more Army trucks 
that have been in use and now 
are declared surplus. The govern- 
ment company will offer 1940 8- 
ewt. trucks at $375, delivered in 
Toronto, and 15-cwt. trucks at 
$435, delivered in Toronto. 

The trucks are all of General 
Motors and Ford manufacture 
and will be available, after recon- 
ditioning by dealers, to the public. 
A considerable number of stand- 
ard station wagons, panels and 
pickups will be delivered at the 
same time. The trucks will be of- 
fered from British Columbia to 
Nova Scotia. 


Birchard Now Heads 


Canadian Auto Rationing 

MONTREAL. —E. R. Birchard, 
deputy administrator of motor ve- 
hicles for Canada since 1941, has 
been appointed administrator, the 
Wartime Prices and Trade Board 
announces. He succeeds J. H. 
Berry, who is chairman of the 
Crown Assets Allocation Commit- 
tee and vice chairman of the Pro- 
duction Board. 








Proposes Calif. Control 


Used-Car Business 


. SACRAMENTO, Calif.—aA bill 
providing for state regulation of 
the used automobile business, 


limiting the amount of carrying 


and other charges to 25 percent, 
has been introduced in the state 
legislature by Assemblyman Vin- 
cent Thomas, San Pedro. The 
legislation, Thomas said, would 
assist the Office of Price Admin- 
istration in enforcing ceiling 
prices. 





be eligible for benefits of the 
Soldier and Sailors’ Civil Relief Act 
and the reemployment priorities of 
the draft law. 
* * * ° 
At the UAW-CIO executive board 
meeting in New Orleans, R. J. 
Thomas, president, denied that he 
had changed his position on the no- 
strike pledge. He called on every 
member to support the pledge. 


Despite the vast resources of the 
UAW, the board voted a $1 assess- 
ment on each of the million mem- 
bers. As a result, it was reported, 
that further cuts in the union’s 
staff of 400 organizers probably 
would be unnecessary. 

* * * 


A bill which would require labor 
unions to file annual statements of 
their financial condition and trans- 
actions has been introduced in the 
Missouri legislature. 

* * * 


The issue of clamping a ceiling 
on minor wage adjustments is be- 
ing fought out between Chairman 
William H. Davis, of WLB, and 
Economic Stabilizer Fred Vinson. 
Davis described as unworkable the 
proposal of Vinson that henceforth 
the board could not grant increases 
without prior consultation with 
OPA on whether price rises would 
be required. 


Chrysler to Repair 
4,500 Army Trucks 


EVANSVILLE, Ind.—Chrysler 
Corp. has just obtained a contract 
to recondition 4,500 army trucks in 
its Evansville plant, C. L. Jacobson, 
general manager of the plant, an- 
nounced last week. 

“This will be an extension of the 
tank reconditioning activity which 
we are now conducting,” Jacobson 
said, “and will provide employment 
for about 1,200 people. Our first 
trucks are scheduled to be deliv- 
ered in February.” 


Finicky Atlantic City 

ATLANTIC CITY, N. J.—Announcing 
that legislation to legalize a toll tax 
on automobiles entering this resort city 
probably would be introduced in the 
state legislature at Trenton in Febru- 
ary, Mayor Altman contended that such 
a levy is necessary for the postwar 
progress of the city if it is not to ‘‘re- 
vert to the status of a fishing village.’’ 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 


back cover) will solve your problem. 








Here is Ruling 
On 42-A 


Should a new 42-A form be 
filed on workers now having de- 
ferments? 

Queried by Automotive News 
last week, national headquarters 
of Selective Service declared: 
“Not until the deferment is 
about to expire.” (Reports from 
the field indicate local draft 
boards prefer submission of new 
forms within 30 days of ‘the date 
deferment expires; common 
sense dictates that dealers con- 
sult their local boards before 
taking any action on those al- 
ready deferred.) 

On other critical workers in 
their employ, dealers are urged 
to take these steps: 

1. Check your entire personnel. 

2. Send in 42-A forms on all 
employes 18 to 38, 4-Fs included, 
who are not now deferred. Be 
sure to give employe’s attend- 
ance record for the past 90 days; 
length of service with you. If a 
new employe, state whether he 
left a less-essential job to seek 
more essential or critical employ- 
ment. 

3. If an employe is classified 
I-A, send in: new 42-A. Send in a 
letter from the employer. asking 
that the I-A classification be ap- 
pealed to the Board of Appeals. 
(This must be done within 10 
days after classification into I-A.) 
Call local dealer association office 
or local ODT Maintenance Ad- 
visory committee which will 
process the employe and send 
recommendation to local draft 
board. 


New Theft Ring 
In Ford Parts 
Broken Up 


HIGHLAND PARK, Mich.—Five 
men were arrested last week in the 
theft of thousands of dollars worth 
of scarce auto parts from the Ford 
plant here. Most of the parts were 
reported recovered. 

City detectives said that the 
thefts were the beginning of a plot 
to steal hundreds of thousands of 
dollars worth of valuable equip- 
ment. The plot was broken up by 
Ford plant protection men and city 
police. 

Those held are Algeri A. Cimar- 
elli, 29, of 11832 Cardoni, a shipping 
clerk in the dealers department; 
John Kovary jr., 38, of 239 Victor, 
a riveter; Jack Banks, 37, of 271 
Chandler, a truck loader in the 
shipping department; John Gagnon, 
24, of 16801 Ashton, a truck driver 
at the plant, and Daniel Kuzmanov, 











































33, of 17247, also a truck driver. 


Los Angeles Dealers, OPA 


Combine in Ceiling Drive 


LOS ANGELES.—The current 
price enforcement drive of the 
OPA “is only just beginning and is 


going to get much stricter,” Don' 
{lations and sell their confidence in 


Smith, chief of the automobile and 
parts division of the Office of Price 
Administration, told Los Angeles 
area automdbile dealers. 

The meeting was called by the 
local OPA office and the Automo- 
bile Trade Co-Operative Commit- 
tee, composed of 10 new car deal- 
ers and 10 used car dealers and 
organized here to assist the OPA 
in enforcing ceiling prices. 

“Our job,” Smith explained, “is to 
obtain further cooperation of trans- 
portation merchants in making the 
price regulations a success. 

“But there is always a fringe 
of folks, both dealers and indi- 
viduals, who try to evade regu- 
lations. I think we know all the 
angles. And the sooner they real- 
ize we know them, the better off 
everyone is going to be because, 
as a commodity, automobiles can 
play an important part in the 
prevention of inflation.” 

Smith declared that Los Angeles 
is one of the leading cities in OPA 
cooperative on car sales and 
pointed out that one-twelfth of the 
nation’s used car sales are made in 
the Los Angeles area. 

Smith said that OPA headquar- 
ters is so gratified with the cooper- 
ation Los Angeles dealers are giv- 
ing that the program here is being 


used as a model for other cities. 
Smith appealed to the dealers in 

both new and used cars to cooper- 

ate fully with the OPA price regu- 


the program to the public. 

Smith and other OPA officials 
told the dealers the biggest 
source of price violations was in 
private, individual sales of auto- 
mobiles. They suggested an in- 
tensive educational campaign to 
advise the public that any person 
who sells his car at prices above 
ceiling is subject to criminal 
prosecution with a possible stiff 
fine and jail sentence. 

Stiff penalties were promised for 
those who “love money more than 
their country,” and dealers present 
at the meeting pledged unqualified 
support of price regulations. 

Boyd H. Gibbons jr., committee 
member, presided at the session. 

“As long as we have ceiling 
prices and industry regulation it is 
our patriotic, yes, our mercenary 
duty, to see that these regulations 
work,” declared Gibbons. 

The trouble, until now, is that the 
industry has promised its coopera- 
tion with the reservation that the 
other guy is lined up first. No ceil- 
ing or regulation will work on this 
basis. All of us, big and little, used 
car and new car dealer as well as 
the public and the individual seller 
must help the OPA enforce its reg- 
ulations, according to Gibbons. 





WASHINGTON. — Abolition of 
archaic state laws restricting free 
flow of interstate commerce by mo- 
tor trucks and trailers, and a 
streamlined financing setup for 
truck-trailer operators by vehicle 
manufacturers and banks, were 
listed as today’s major problems of 
the nation’s trucking industry by 
Ted V. Rodgers, president of the 
American Trucking Assns. 

Addressing the annual meeting of 
the truck-trailer manufacturers as- 
sociation, Rodgers said that restric- 
tive size and weight state laws af- 
fecting motor transport have been 
suspended as an emergency meas- 
ure during the war. 

However, he pointed out that 
these laws, which are slated for 
enforcement in many states when 
peace is declared, will hamstring 
recovery in the postwar years by 
skyrocketing costs of truck- 
trailer operation. 

Advocating more liberal financing 
arrangements by truck-trailer man- 
ufacturers and banks, Rodgers de- 
clared, “I have found some bankers 
pitifully ignorant of trucks and 
trailers and their importance to the 
national economy. 

“Nevertheless in many sections, 
bankers are becoming educated as 
to the tremendous value of motor 
transport, with the result that some 
banks are granting longer term 
loans and lower interest rates to 
operators of trucks and trailers. 

“Cooperation of truck - trailer 
manufacturers in arranging stream- 
lined finance plans for operators is 
essential today and will be even 
more vital in the postwar period,” 
he asserted. 

Unless manufacturers and banks 
get together and make it easy for 
the little fellow to purchase trucks 
and trailers, the motor transport 
system in this country will suffer 
a severe setback, and the victory 
for which we are all striving for 
will be delayed, Rodgers con- 
cluded. 


Fruehauf Quits 


Trailer Assn. 


WASHINGTON. — Fruehauf 
Trailer Co. has dropped its mem- 
bership in the Truck-Trailer Man- 
ufacturers Assn., it was announced 
here last week by E. J. Lucas, of 
Kingham Trailer Co., president of 
the organization. 

Lucas announced the Fruehauf 
resignation with regret and ex- 
pressed hope for a reconciliation, 
efforts toward which are under 
way, he said. 

Fruehauf was one of the prime 
movers in the establishment of the 
association and long one of its 
chief supporters. A note of resigna- 
tion, with no reason for the action, 
marked Fruehauf’s withdrawal. 

“The association is going ahead 
on all fronts,” said Lucas in a spe- 
cial notice on Fruehauf’s resigna- 
tion, “and will have new programs 
of activity in the near future. I 
wish to assure each member that 
the resignation of the Fruehauf 
company does not in any way 
jeopardize the continuation of the 
association.” 








Cut Trailer Program 


Called Insufficient 


DETROIT.—The reduced com- 
mercial trailer program for 1945 
is insufficient to cover essential 
commercial transportation re- 
quirements and many operators 
may be unable to obtain new 
trailers required for hauling 
essential war freight, members 
of the Truck Trailer Manufac- 
turers Industry Advisory Com- 
mittee have informed the War 
Producfion Board, the Regional 
WPB office reported last week. 

Authorizations issued Septem- 
ber, 1944, called for the first half 
1945 production of 11,248 com- 
mercial general freight trailers. 
This amount has been reduced 
to 9,016 on a revised schedule, 
WPB ofificials explained. 

Current release of trailers un- 
der rationing regulations of the 
Office of Defense Transportation 
has kept in close balance with 
actual production of commercial 
trailers, WPB disclosed. ~ 
































DIGEST EDITION 


The association also held its an- 
nual election of officers during the 
recent sessions, and E, J. Lucas was 
reelected president. J. L. Glick was 
reelected Eastern vice-president, A. 
R. Trombly, Western vice-president, 
and H. N. Brown, treasurer. 

All 1944 directors were reelected, 
and Harrison Rogers was added to 
the board. 


Pontiac Prepares 


To Make Rockets 
For the Navy 


PONTIAC.—Pontiac Motor, mass 
producer of Ordnance for nearly 
four years, will deliver many tons 
of five-inch, high velocity assault 
rockets under a Navy contract, H. 
J. Klingler, general manager of 
Pontiac, announced last week. 

To assure a running start on this 
highly important work, Pontiac has 
been moving rocket-making ma- 
chinery into its rocket plant in an- 
ticipation of the formal signing of 
the contract, Klingler said. Pontiac 
will produce the entire rocket with 
the exception of the nose fuse and 
the explosive charge. 

As it permitted the Pontiac con- 
tract to be revealed, the Navy De- 
partment likewise revealed other 
facts about the rocket which, as a 
weapon, was first used in 1232 by 
the Chinese against the Mongol 
hordes of Kublai Khan. 

Five-inch rockets such as Pon- 
tiac will produce have roughly the 
equivalent explosive power of a 155- 
millimeter shell—another Pontiac 
war product. When a Navy plane, 
hundreds of miles from its carrier, 
fires a salvo at a target, it can have 
the same devastating effect as a 
salvo from the five-inch gun of a 
destroyer. 

In aircraft, the principal advan- 
tage of rockets over large cannon- 
fired shells is that the rockets have 
no recoil and do not require heavy 
installations. When rockets are 
fired, the absence of recoil enables 
the attacking plane to stay directly 
on the target for more shots. Heavy 
recoil jars a plane off target. 

The fact that rockets are fired 
from a plane going at high speed 
lessens the danger from anti-air- 
raft fire, and, too, rockets are 
lighter, more easily carried and less 
expensive than bombs. They are 
more accurate when launched from 
a plane than from the ground, it is 
disclosed. The rocket’s fins exert a 
restoring force that keeps the flight 
true. 


Voelker Elected 


In Indianapolis 


INDIANAPOLIS.—E. J. Voelker, 
president of Superior Chevrolet, 
Inc., here, has been elected presi- 
dent of the Indianapolis Automo- 
bile Trade Assn. He succeeds J. H. 
Taylor. 

Directors elected to serve three- 
year terms were: O. A. Chillson 
(Pontiac), Homer L. Archer, presi- 
dent of the Harry Sharp Co., and 
E. W. Essig, president of Essig 
Motor Sales. 

Following his election, Voelker 
named two committees to serve for 
the ensuing year. The automotive 
manpower committee appointees 
were Charles G. Sanders, Essig, 
Archer and Virgil Snider. Named 
to the public relations committee 
were Chillson, Archer and Sanders. 


Obituaries: 





Harrison, Pioneer Dealer, 


Dies in San Francisco 

SAN FRANCISCO.—H. O. Harri- 
son, one of the pioneers in the 
automobile industry here, died last 
week. Harrison entered the indus- 
try from the bicycle trade and 
came here early in 1910 as a Peer- 
less distributor. Later he handled 
the Hudson and Essex, Dodge, and 


then became a Chrysler dealer. 
* * x 


Alvin Wilson Rowe 

CHICAGO.—Alvin Wilson Rowe, 72, 
prominent automobile dealer here since 
1907, was killed when struck by a car in 
Florida last week. Upon retirement in 1936 
he turned his interests in the West Side 
De Soto dealership of Rowe, Young & 
Cooley over to his three sons, Arthur, Har- 
old and Frank. Makes of cars handled by 
Mr. Rowe before De Soto included Nash 
and Winton. 





DIGEST EDITION 





HELP WANTED 


WANTED BUICK-CHEVROLET PARTS- 
MAN. University town, permanent posi- 
tion. Good post-war future. Nall Chev- 
rolet, Iowa City, lowa. 





MANAGER trade association for state 
organization. Write qualifications, expe- 
rience and references. Box 848, c/o Auio- 
motive News, Detroit 26. 


ONE OF THE LARGEST Chevrolet Deal- 
erships in Indiana has an opening for 
a Parts Manager. Must thoroughly un- 
derstand Chevrolet parts business and be 
a proven merchandiser. Top salary and 
liberal commission to right man. Box 
849, c/o Automotive News, Detroit 26. 


EEE 


COMBINATION GLASS AND TRIM MAN 
capable taking complete charge of de- 
partment for Chevrolet dealership. Earn- 
ing possibilities up to $500 monthly. 
Write, wire or phone stating experience, 
references to Peterson Chevrolet Com- 
pany, Baton Rouge, La. 











TWO EXPERIENCED FORD MECHAN- 
ICS, with tools, can make $75 to $100 
a week. Sam Murray, Ford Dealer, 
Miami, Florida. 


AUTO PARTS MANAGER for Southern 
California Chevrolet Dealer. Man with 
Chevrolet experience preferred but not 
mandatory. Excellent opportunity for the 
right man. Must be capable executive. 
Guarantee of over $5,000 per year. Reply 
box number 852, c/o Automotive News, 
Detroit 26, giving experience, qualifica- 
tions, etc. Replies shall be handled in 
strict confidence if requested. 





EXPERIENCED GENERAL MOTORS 
BOOKKEEPER and office manager for 
large dealer in city of 500,000. Executive 
ability necessary. Attractive salary and 
opportunity for advancement. Write Box 
858, c/o Automotive News, Detroit 26. 





GOOD PARTS COUNTER MEN, experi- 


enced. Opportunities for quick advance- 
ment. Write Sam Murray, Ford Dealer, 
Miami, Florida. 








EXPERIENCED SERVICE MANAGER for 
large dealer in city of 500,000. Must have 
outstanding record and best qualifica- 
tions. Attractive salary and bonus. Write 








Box 859, c/o Automotive News, Detroit 
26. 
POSITION WANTED 
AVAILABLE FEBRUARY Ist. General 


Manager who can assume complete re- 
sponsibility of running a large dealer- 
ship. I have over 15 years’ experience in 
every department and phase of the auto- 
mobile business from sales managing, 
advertising, and appraising to a com- 
plete and thorough knowledge of mer- 
chandising the Service and Parts Di- 
visions. Have outstanding record of 
success with both Chrysler and General 
Motors organizations—with a reputation 
of hard hitting aggressiveness. Am now 
seeking a permanent postwar connection. 
Prefer West Coast, but will consider offer 
from a large organization elsewhere. Box 
850, c/o Automotive News, Detroit 26. 


SERVICE MANAGER, executive type, de- 
sires permanent position. 25 years’ ex- 
perience with Cadillac factory and Cad- 
illac distributors. Box 851, c/o Automo- 
tive News, Detroit 26. 


a 


EXPERIENCED MANAGER available 
February ist. Former dealer and factory 








representative. Extensive truck experi- 
ence. Box 853, c/o Automotive News, 
Detroit 26. 





i ns 


MANAGER AVAILABLE. Thoroughly ex- 
perienced new and used car manager 
wishes live wire permanent connection 
with established, reliable volume dealer 
in Florida, Colorado, Arizona or Texas. 
Knows all the answers about used cars, 
buying, selling, reconditioning at a profit. 
Has operated own business successfully. 
Last 4% years with one of largest Gen- 
eral Motors dealers in east as manager. 
Will consider partnership, buying out- 
right or managing. What have you? 
Want quick action. Box 854, c/o Auto- 
motive News, Detroit 26. 

EE 


QUALIFIED MANAGER — With over 20 
years’ experience in automotive field. 
Have ability to organize and manage all 
departments of any Distributor or Deal- 
ership. Box 856, c/o Automotive News, 
Detroit 26. 


VY Rate to Men 


—— In Service 


O MANY have asked 

to have AUTOMOTIVE 
News mailed to men now 
in service who want to 
keep in step with what is 
happening in this Industry 
that we have decided to 
offer yearly subscriptions, 
(mailed anywhere) at just 
half our regular subscrip- 
tion price or two dollars 
($2) each. If you desire, 
we'll send a gift card, 
with your name as donor. 


AUTOMOTIVE NEWS | 
DETROIT 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
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numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No rrr 


COCs eae ele ee ee el a ee ee 


Count initials and groups of 
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WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 


USED CARS WANTED 





SEVEN PASSENGERS, limousines, large 
fives; cars must be _ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


SEVEN PASSENGER cars, in fine 
condition only. A, A. Auto Service, 
153 West 54 Street, New York, 


N. Y. Telephone Circle 7-6279. 


WANT 1939 to 1942 CARS, regardless of 
condition. Write to DEALER, 3510 E. 
142nd., Cleveland, Ohio 


CASH FOR ONE Command-Reconnaissance 
ear with winch in good running condi- 
tion. Paul Craig, Box 72, Charleston, 
W. Va., Phone 54-152. 


WE WILL BUY YOUR ENTIRE STOCK 
of used cars from ’37 to '42 models at 
Region ‘‘A’’ base prices. Send your com- 
plete inventory list to Keller Motors, 
2750 West Alameda, Denver 9, Colorado. 


TRUCKS WANTED 


WE WANT TO BUY fifteen new Chevrolet 
or GMC trucks, one and one half ton. 
Prefer .2-speed rear axles, 825-20 tires, 
any wheelbase lengths. Write, wire or 
phone 2291. Fort Deposit Motor Co., Fort 
Deposit, Alabama. 


WANTED—1939-40-41-42 Ford truck cabs. 
Write or wire W. W. Wallwork, 319 
Fifth St. N., Fargo, North Dakota. 








Chevrolet Dealer 


Will buy any amount New 
Chevrolet, Ford, or G. M. C. 
Trucks, less 5%, within ra- 


dius of 500 miles of St. Paul. 


MIDWAY CHEVROLET 
COMPANY 


1389 University Avenue 


St. Paul 4, Minnesota 











WANTED NEW 1942 Ford 134” Panel. 
L. F. Donnell, Inc., 1811 Market St., 
Youngstown, Ohio. 


Ford Dealer 


Will purchase any 
amount 1944 Ford 
trucks, less 5%. In- 
quiries from Dealers 
within radius of 300 


miles from New York 
solicited. 


Lasky Motor Car 
Corporation 


90 Montrose Avenue 
Brooklyn, N. Y. 


TRUCKS FOR SALE 





FOR SALE: Several heavy duty 1942 
model used tractors; EH Macks, WA-20 
Whites, WK-60 Dodges, model 45 Feder- 
als and Internationals with gasoline tank 
trailers, 4,000 to 4,800 gallon capacities. 
All are in first-class condition and very 
clean. Good tires. May be seen at Van- 
deventer Auto Sales, 717 So. Vandeventer 








Avenue, St. Louis, Mo. Telephone— 
Franklin 1750. 
PARTNERSHIPS 


ATTENTION CHEVROLET DEALERS— 
Would you like active partner, one well 
qualified to produce profitable volume. 
Sixteen years successful management ex- 
perience. Now want to buy active inter- 
est with Chevrolet dealer. Replies con- 
fidential. Box 842, c/o Automotive News, 
Detroit 26. 








USED CARS FOR SALE 


100 CARS AVAILABLE at as is Hartford 
Ceiling Prices. These cars are in aver- 
age condition, good assortment of mod- 
els and types. Immediate freight ship- 
ment can be made. Ask for L. Snow, 
Capitol Motors, Inc., 368 Main St., 
Hartford, Conn. Phone 7-8144. 





WHOLESALING 1939 to 1942 cars. Sam 
Greenfield, Auto Merchandiser in Cleve- 
land, Ohio for over 25 years. 





1941 LINCOLN ZEPHYR SEDAN, 17,000 
miles, maroon, overdrive, heater, white 
tires, spare never used, like new, $2,144. 
Lynn H. Maughs, 510 Market-St., Fulton, 
Missouri. 





FOR SALE—1941 Chevrolet Chassis with 
New Station Wagon Body, radio, heater, 
28,000 miles. OK'd OPA Ceiling, $1,629. 
Price $1,500. 1941 Ford Coupe, radio, 
heater, ceiling $1,000. Price $800. N. 
Willis Garage, Mercer, Pa. 











2 ROLLS-ROYCE 5 passenger sport sedans. 
Model: Phantom number one. Appearance, 
tires and mechanical condition perfect. 
Both cars completely equipped. One 
black, 33,000 miles; one gray, 43,000 
miles. Price $1250 each. J. F. MacKay, 
CADILLAC DEALER, Sewickley, Penna. 
Phone: 1400. 


SALE—1941 Cadillac five passenger, 
door sedan, Fleetwood body, 75 
Black finish which has never had 
a scratch or mar. White sidewall tires. 
Driven 5,900 guaranteed miles. One of 
the newest Cadillacs in the U.S.A. Mc- 
Evoy Motors, 55 Monroe Avenue, Roch- 
ester 7, New York. 





FOR 
four 
model. 





STATION WAGONS FOR SALE 





USED BODY ONLY, for 1942 Chevrolet 
station wagon. Condition like new, used 
only 2700 miles. Ready to install, in- 
cluding cowl. Leo Rocca, Inc., 4301 Con- 
necticut Ave., N. W., Washington, D. C. 





FOR SALE—1942 Chrysler N. Y. Royal- 
“Windsor. 1942 Mercury Station Wagon, 
12-passenger. Eleventh Street Motors Co., 
1120 S. 11th St., Philadelphia 47, Pa. 


TRUCK EQUIPMENT FOR SALE 





LARGE NUMBER ssix-hole, seven inch 
Dodge truck wheels. Nine dollars each. 
Yearwood Motors, 405 North Main St., 
Shelbyville, Tenn, 





BUS 





cS FOR SALE 





NEW FORD SCHOOL BUS, Wayne 42- 
passenger body, now available. Retail 
ceiling price, $3097. Will sell for $2800. 
- 339, c/o Automotive News, Detroit 
9 





MIDDLE WEST BUS HEADQUARTERS. 
New, used. We buy, sell, trade all 
makes, all models. Call, write, wire: 
QUEEN CITY CHEVROLET CO.. 318 
East Sixth St., Phone: Parkway 4880, 
Cincinnati, Ohio 





FOR SALE—’35 Chevrolet 12 Pass. Bus, 
converted by McNear of Brookline, Mass. 
Excellent condition. $400 worth of new 
leather upholstering. Less than ‘‘as is’’ 
ceiling will buy it. Bickelhaupt Motor 
Co., Clinton, Iowa. 


BUSES WANTED 





WANTED—BUS CHASSIS, current models 
Fords, Chevrolets, Internationals, any 
wheelbase, OPA ceiling prices. Wire col- 
lect, American Body & Trailer Company, 
1500 Exchange Avenue, Oklahoma City, 
Oklahoma. 








AUCTIO 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


- FOR DEALERS ONLY | 





WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Tl. 
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MISCELLANEOUS 





CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CO., INC.. 
801 Commerce S8t., Lynchburg, Virginia 





PARTS WANTED 


WANTED NEW OR USED for 1939 eighty 
series Buick, left front fender with or 
without well. Write WEST SIDE BUICK 
AUTO COMPANY, Kingshighway and 
McPherson, St. Louis 8, Missouri. 








WANTED—REAR DECK DOOR 1939 or 
1940 convertible or regular Nash coupe. 
The Tuller Construction Co., P. O. Box 
431, Red Bank, N. J. 


LEFT RUNNING BOARD for Chevrolet 
1939 JB town sedan. Strong Motor, At- 
water, Minnesota. 





RIGHT FRONT DOOR and right rear fen- 
der for 1941 Ford Super Deluxe 4-door 
Sedan. Front fenders, front grille, radi- 
ator shell and hood for 1941 DeSoto De- 
luxe 4-door Sedan. William Catlin & 
Sons, Jacksonville, Fla. 


RIGHT FRONT FENDER for 1939 Willys- 


Overland 4-door Sedan. Radiator and 
grille for 1936 Oldsmobile 6-cylinder and 
lower half for the right front fender of 
a 1941 Ford Deluxe Sedan. El Paso Mo- 
tor Co., 1320 Texas St., El Paso, Texas. 


— 





PARTS FOR SALE 


"42 CHEVROLET DOORS 


’42 CHEVROLET SEATS & 
CUSHIONS 


SPECIAL LOW PRICES 
COOPER-LEWIS CO., INC. 


765 PARKWAY REVERE, MASS. 


FOR SALE—New 1942 Chevrolet parts (re- 
moved from new vehicles). Doors, Trunk 
Lids, Upholstery, etc. for Town Sedans, 
5-passenger Coupes, sedan deliveries and 
half-ton panels. 50% to 80% off list. 
Write for complete list and prices. 
CURRY CHEVROLET, 3300 Broadway, 
New York City. 





Running Board Mouldings 
to fit 


Chevrolet Passenger Cars 
Chromium plated, high quality, pre- 
war manufacture. 

Part No. 593614, net ea.......... $.76 
Part No. 350892, net ea.......... 
Part No. 3653729, net ea......... 
Your parts manager is looking for 
these. Show him this ad. Prompt 


shipment. 
a 


Howard Crumley Chevrolet 
Company 
P. O. Box 68 SHREVEPORT, LA. 





USED AUTOMOBILE and TRUCK PARTS. 
Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 


1941 CHEVROLET Chrome Painted, Uni- 
versal right or left running board mould- 
ings, $1.15. 1942 Chevrolet Chrome 
Painted, Universal right or left running 
board mouldings, $1.50. 1937 Buick 
Grille, $19.50 per pair. 1938 Buick Grille, 
$21.00 per pair. 1939 Buick Grille, $24.00 
per pair. 1941 Buick Grille and center 
bar, » $32.50. 1939-40 Chevrolet Truck 


Grilles, $3.50. 1937 Chevrolet passenger 
grilles, $6.50. 1941 Ford Grilles, $8.50. 
1937 Ford Grilles, $12.95. 1940 Ford 


Grilles, $11.50 per pair. 1941 Ford Fen- 
der Grilles, $7.25 per pair. Heater hose, 
good quality, one-ply, $12.50 per hundred 
feet. Screw Type Bumper Jacks, only 
$2.95. Chrome Aerials, 66-inch, 2-post, 
side cowl type, $3.25. Fog Lights, Sealed 
Beam, $3.75. ANCHOR TIRE & SUPPLY 
CO., 8830 St. Clair Ave., Cleveland 8, O. 


WILL TRADE 


NATIONAL COMPANY WILL TRADE up 
to 50 1941 Chevrolet 2-door Sedans for 
$759 each on 50*New Cars, any make, 
at full ceiling price. Telephone Philadel- 
phia, Sherwood 1700, or write Box 860, 
c/o Automotive News, Detroit 26. 


BUY BONDS 
and STAMPS 





e-2 
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ACCESSORIES FOR SALE 

2 TRIM I | 

500 BOWERS BATTERIES, all types, $5 


each. Comfort Master Mopar heaters, 
$23 each. F.O.B. at Eleventh Street 
Motor Co., 1120 S. 11th St., Philadel- 
phia, Pa. 


ACCESSORIES WANTED 


WANTED TO BUY. Automobile heat- 
ers, HaDees preferred. L. S. JUL- 
LIEN, Inc., 1443 P St., N.W., Wash- 
ington 5, D. Cc. 


WANTED - WANTED - WANTED 
NEW AUTO RADIOS & AUTO HEATERS 
Need unlimited quantity of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write for full particulars . 
price, quantity, makes, etc 


MANHATTAN AUTO & RADIO co. 
1706 7th St., N.W. Washington 1, D.C. 


—_—_—_—_—_—_———— 
Ee a 
DEALERSHIP WANTED 


a tesssensessssssnennennsteens 

DESIRE TO PURCHASE small dealership. 
Would accept partnership in progressive 
organization. Have years of automotive 
experience in all phases of a dealership. 
Can make financial investment. Box 844, 
c/o Automotive News, Detroit 26. 








AUTO DEALER with several years suc- 
cessful background in the new and used 
car business is looking for a good live 
General Motors or Chrysler dealership 
anywhere in the U.S.A. My past record 
has been O.K.’d with both G.M. and 
Chrysler factories. I have enough cash 
to handle almost any good proposition. 
All replies will be held in the most con- 
fidential strictness. Please reply direct to 
Herbert J. Robinson, Chicago Auto Mart, 
5668 Broadway. Phone Longbeach 2937, 
Chicago 40, Illinois. 





DEALERSHIP FOR SALE 





CHEVROLET DEALERSHIP located in 
South Florida, building 50x140, only au- 
tomobile dealer in county. Will sell parts 
and equipment and other merchandise at 
wholesale price. Will sell or lease build- 
ing. Box 836, c/o Automotive News, 
Detroit 26. 


ee 


BECAUSE OF HEALTH, negotiating sale 
established dealership now profitably op- 
erating. Very popular make, three hun- 
dred car contract. Northeastern town, 
fifteen thousand population, county seat 
with thirty thousand trading area, excel- 
lent building. Will acknowledge inquiries 
principals only whose first letter clearly 
indicates twenty thousand available and 
managerial experience to unquestionably 
satisfy factory. Box 887, c/o Automotive 
News, Detroit 26. 





GOOD DEALERSHIP, one of the ‘Big 
Three,’’ in single-deal large midwestern 
industrial city, surrounded by excellent 
farming community; good profits now 
with tremendous postwar potential. Have 
other interests requiring full attention. 
If you have cash and mean business, 
reply in confidence to Box 855, c/o Auto- 
motive News, Detroit 26. 


EQUIPMENT WANTED 


<o—znestapeessheinsssesissouustnetteenssroesintintnadbanmseiseisihiskdchadicibseassibiiGniae dein 
WANTED—36 steel automobile parts bins. 
Box 412, Johnson City, Tenn. 


EQUIPMENT FOR SALE 





UNIVERSAL TOOLS 10 piece set: Brake 
spring pliers, con-rod socket, CEETEE 
pliers, Carburetor jet wrench, brake ad- 
justing wrench, long valve bar, diagonal 
cutters, needle. nose plier, screw-driver, 
vise-grips, $19.85. Remit with order. 
Other tools you need now? We’ll ship 
COD promptly. DEALERS TOOL SUP- 
PLY, 1527 Grand Ave., Kansas City, Mo. 


FOR SALE USED WRECKING CRANE, 
cheap. Blaine C. Wats6n, Ford, Lines- 
ville, Pa, 








FOR SALE, Two C 42 G Rex Degreasers 
complete tor 334 dollars each. One 62-12 
Ace spot welder complete for 100 dollars. 
All F.O.B. Wilmington, Delaware. Box 
8388, c/o Automotive News, Detroit 26. 


DODGE-PLYMOUTH neon horizontal 2- 
faced sign and 2 window neons. Bear 
wheel ba:ancer, Thompson Magnaliner, 
complete greasing outfit, Stiles-Barrect 
complete brake shop. R. L. Moncrief, 
Billings Road, RD-2, Willoughby, Ohio. 


1941 BENDIX FRAME and wheel align- 
ment machine, fully equipped. Write C. 
. Porter, RD-3, West Meyer Ave., New 
Castle, Pa. 





Bumper Jacks, Screw Type, 
$3.25. Lots 50 
Hand Tire Pumps, Deluxe 


eee eee eeeeee ' 


RIOO, ODE ss scccctaces + 2.25 
4-Way Tire Wrench, each 

OO: ‘Inte OB nis idicwnses er 
37-40 Ford “60” Water- 

Pump Kits, each......... 85 
*34~38 Chev. Knee Action 

Arms and Kit .......... - 8.10 


*37 Chev. Pass. Grilles, $6.40; 


EEE « ds caaens wn na a kk gee 
’41 Buick Grille Center Bar, 
ON a a ocean en earn asec 5.75 


37 Buick Grilles, Pairs. ...22.50 
88 Buick Grilles, Pairs . ...24.00 


37 Plymouth Grilles ....... 8.00 
Heater Hose, Goodyear, odd 
lengths,. ft. ...... exe aaa), one 
Fire Extinguishers, Brass, 
end 1 at: Geld 26. . i cenkin 5.25 


PRICES — F.O.B. Cincinnati, O. 


Auto Parts Exchange 
1118-20 Race Street 
CINCINNATI 10, OHIO 
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The Rubber Future 


Goodrich Sees Untold Savings by Keeping 
Natural, Synthetic in Balance 


AKRON.—The country’s synthetic 
rubber plants may well pay for 
themselves after the natural-rubber 
areas are recaptured by forcing 
rubber growers to keep prices in 
line, according to an analysis pre- 
pared by the B. F. Goodrich Co. 

Goodrich, which issued its an- 
alysis on the eve of the second 
rubber parley between U. S., Brit- 
ain and the Netherlands, points out 
that these factors must be con- 
tended with on recapture of the 
rubber lands: 


1. Large demand for both nat- 
ural and synthetic rubber. 

2. Increasing natural rubber avail- 
ability. 

3. A probable decline in the need 
for synthetic rubber. 

“The advantages to the American 
people of a sound basis for dealing 
with natural and synthetic rubber 
production and prices may be ap- 
preciated,”’ Goodrich says, from this 
fact: 

“The difference between 10 
cents a pound and 20 cents a 
pound for the basic raw material 
—based on the anticipated Amer- 
ican consumption of 850,000 tons 
a@ year when peace is restored— 
would be $190,000,000. 

“These savings in four years 
would be equivalent to America’s 
expenditure for the war-necessitated 
government synthetic rubber plants. 

“Such savings, moreover, would 
continue for many years if sound 
policy is adopted for maintaining 
natural rubber and synthetic rub- 
ber in an equilibrium based on effi- 
cient production and low prices.” 

Goodrich estimates that the U. S. 
will consume 850,000 long tons a 
year following recapture of the 


N. Y. Dealers Assn. 
Elects Williams 
For 2nd Term 


NEW YORK.—Harry M. Williams 
has been re-elected president of the 
Automobile Merchants Assn. of 
New York at a board of directors 
meeting. John D. Casey was named 
first vice president, D. F. Jennings, 
second vice president; L. F. Jacod, 
treasurer, and Howard E. Laux, 
secretary. 

Joseph W. Farlow continues as 
general manager of the association, 
and Herbert G. McLear as chief 
counsel. 

Also elected at the meeting were 
six new directors, including Morgan 
E. Bishop, C. L. Cawood, E. P. 
Mauder, E. F. Nolan, Joseph C. 
Walker, and F. L. Yarrington. 


Auto Men Get 
U. S. Tax Refunds 


WASHINGTON.—Among the 
auto men and firms who received 
tax refunds from the federal gov- 
ernment for the fiscal year ended 
June 30, 1944, were: 

Daniel G. Dodge Estate, $86,192; 
Fred M. Zeder, $51,989; K. T. Keller, 
$53,160; Carl Breer, $36,650; Conti- 
nental Motors Corp., $28,898; Gen- 
eral Motors Acceptance Corp., $31,- 
141; ditto, $25,522 excess profits; B. 
E. Hutchinson, $29,187; estate of 
Albert Kahn, $8,328; Motors Metal 
Mfg. Co., $6,146, federal unemploy- 
ment tax; National Automotive 
Fibres, Inc., $6,427, capital stock; 
Owen R. Skelton, $37,052. 


8 Autos a Day Is Toll 


In Omaha, OPA Says 

OMAHA. — “Every day about 
eight automobiles go out of service 
in Omaha, leaving approximately 32 
persons to find new means of trans- 
portation,” OPA District Director 
John G. Aldrich announced here. 

Price Executive John I. Tischler, 
in stressing the need for carpooling, 
announced that there was a backlog 
of more than 3,500 requests for pas- 
senger tires in this district a month 
ago, but through recapping and ride- 
sharing the backlog has been elimi- 
nated. 


Cassell on Port Board 
PORTLAND, Ore.—J ames Cassell, 
secretary of the Portland Automotive 
Assn., has been appointed by Governor 
Snell as a member of the Port of Port- 
land Commission. 


plantations. World consumption is 
put at 1,600,000 tons. For at least 
two years, this 1,600,000-ton demand 
cannot be met safely with either 
synthetic rubber or natural rubber 
alone. 

Goodrich figures the synthetic 
production in 1944 at 800,000 tons 
and says that by the end of this 
year practical capacity of the 
plants will approximate 1,000,000 
tons a year. 

As for natural rubber, assum- 
ing the trees are found in reason- 
ably good condition but that 
equipment and labor will have to 
be obtained, Goodrich expects re- 
occupied areas to produce 295,000 
tons the first year and 995,000 
tons the second. With the addi- 
tion of receipts from unoccupied 
territories, first-year figures on 
natural would be 483,000 tons and 
second year, 1,155,000. 

Therefore, minimum synthetic re- 
quirements for the first year are 
put at 1,017,000 and 445,000 tons for 
the second. 

In formulating rubber policies, 
Goodrich says, “we would avoid 
making commitments extending be- 
yond the emergency period which 
involve government controls that 
compromise the basic principle that 
America’s long-range policy—for 
rubber as well as for other goods 
and services—is founded on the 
principle of competitive enterprise.” 

When the plantations are be- 
ginning to resume operations, 
Goodrich says, the price might 
well be at the twenty-cent level 
at which rubber was being laid 
down in New York prior to occu- 
pation of the plantations by the 
Japanese. 

“But,” Goodrich adds, “if the rub- 
ber growers plan now to offer nat- 
ural rubber priced at 10 to 12 cents 
a pound (New York) by the time 
normal production is reached —a 
price which should yield a fair re- 
turn to efficient producers — their 
operations will be on a sound basis 
for maximum development of 
broadened postwar markets.” 

As to synthetic, Goodrich says 
that it would be in the public inter- 
est to reduce the production of 
synthetic rubber in the higher cost 
plants and continue production in 
the more efficient plants as the 
overall need for synthetic rubber 
declines. 


GM Boosts Robinson 
TORONTO.—J. Russell Robinson has 
been appointed sales manager of the 
retail truck branch of General Motors 
Products of Canada, Ltd., here. He 
joined the sales staff early in 1941 and 
was appointed service manager in 1943. 


PAA Battles Ban 


On Truck Deliveries 

HARRISBURG, Pa.—Pennsyl- 
vania Automotive Assn. launched 
a drive last week to repeal out- 
right the legislature’s act ban- 
ning over-the-road transporta- 
tion of new cars by trucks and 
trailers. The law, which is sched- 
uled to become effective Jan. 1, 
1946, would cost the dealer $25 
more per car than in 1941, it is 
said. 

A non-partisan bill repealing 
the driveaway ban has been in- 
troduced in the state Senate. PAA 
said that powerful interests are 
at work here to block repeal of 
the measure, which would limit 
car shipments to the railroads. 


Canada Orders 
Cut on Trucks 


- > 
Needing Repair 

MONTREAL.—Dealers selling 
used commercial vehicles requiring 
reconditioning must deduct 10 per-. 
cent from ceiling prices or an 
amount equal to the reconditioning 
cost, it was disclosed last week by 
a Wartime Prices and Trade Board 
statement announcing regulations 
“to effect better distribution con- 
trol” over marketing of such ve- 
hicles. 

The regulations, effective today 
(Monday), also stipulate that a 
dealer selling a used vehicle as re- 
conditioned must provide a thirty- 
day guarantee. If the vehicle is 
found lacking, the dealer must 
make replacements or repairs at a 
charge not exceeding 50 percent of 
the lawful maximum price allowed 
for labor and parts. 

Persons desiring to continue in 
the used commercial vehicle busi- 
ness after March 31 must make a 
special return to Vehicle Admin- 
istrator E. R. Birchard who will 
provide permits to all except those 
without facilities for recondition- 
ing work. 

The order requires dealers to tag 
vehicles offered for sale. The tag 
must give a complete description 
of the vehicle and must show 
whether it is reconditioned. If a 
vehicle is not reconditioned, the 
estimated cost of putting it in 
good operating condition must be 
shown. 


Auto Sales Drop 1,000 


In Richmond in Year 

RICHMOND, Va.— There were 
14,293 automobile sales here last 
year, involving 488 new cars and 
13,805 used cars, according to the 
Chamber of Commerce. In 1943 sales 
totaled 15,293 cars. 


ATAM Studies Rates 


(Continued from Page 1) 


president, American Finance Conference, and James E. 
Duffield, field secretary, Associated Employers of Illinois, 
followed by afternoon panel discussions led by ATAM mem- 
bers, including C. E. Anderson, R. Earl Burrows, Paul T. 
Graves, Walt Hamer, and Glenn B. Atcheson. The windup 
meeting Monday morning listed Burt Roberts, C. W. Coons 
and Gladys Walker as panel discussion leaders. 

Subjects of discussion included application of the wage 
and hour law to dealers, mechanics’ contracts and rates, 
salesman training standards, integration of dealer organ- 
ization dues, federal excise tax on rebuilt parts, surplus 
war materials, legislation activities, and local licensing 


ordinances. 
* 


* 


* 


Production gains were recorded in 


Gains Recorded 
In All But One 
Of Critical Items 


December in all the critical munitions 
programs except Navy rockets, the War 
Production Board announced last week. 


Tanks and heavy-duty trucks rose 11 
percent each. War Department requests for increased pro- 
duction are pending. Officials had feared a letdown because 
of the holiday season, but the increases ranged from 61 
percent for infantry mortars to one-tenth of 1 percent for 


military dry-cell batteries. 


The survey, prepared by Chief of Operations Highland 


G. Batcheller, emphasized. that higher goals are ahead. In 


the second half of 1944, output in every one of the critical 
programs showed a substantial gain, ranging upward from 
20 percent for tires and trucks to over 150 percent for air- 
craft and mortars and over 200 percent for rockets. The 32 
percent gain by critical aircraft—superbombers, Navy 


fighters, jet-propelled planes 


and some other so-called hot 


types—is tempered by the fact that the January schedule 
calls for a 27 percent rise over December. 


Wagstaff Lauds 
Dealers for 


Service Record 


DETROIT.—An opinion that auto- 
mobile dealers should be given pub- 
lic recognition for their contribu- 
tions in keeping vital car and truck 
transportation rolling in wartime 
was expressed last week by J. B. 
Wagstaff, general sales manager of 
De Soto. 

Just returned from a swing along 
the Atlantic coast and westward to 
Chicago, Wagstaff characterized the 
automobile dealers’ efforts to main- 
tain transportation as “one of the 
unsung home-front campaigns of 
the war.” 

Wagstaff linked his observations 
with the results of a nationwide sur- 
vey made by De Soto in which car 
owning families were questioned. 

One result of the survey showed 
that a high percentage of the car 
owners who have their cars serv- 
iced by dealers say that the serv- 
ice is as good or better than before 
the war. 

“This is a real tribute to dealers,” 
said Wagstaff. 

“Faced with an unprecedented 
volume of service business while 
losing many of their trained me- 
chanics to the armed services and to 
war goods production, the dealers 
have done a magnificent job.” 
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Willys on Reconversion 


Canaday Sees Year Required to Reach Full 
Production after War 


CINCINNATI.—Restoration of 
automobile production after the 
war “will be gradual, and peak vol- 
ume to meet unprecedented de- 
mand probably will not be avail- 
able until at least the second year 
after Germany is defeated.” 


That opinion was expressed here 
last week by Ward M. Canaday, 
chairman of Willys-Overland Mo- 
tors, in a network broadcast on 
postwar transportation sponsored 
by the National Assn. of Manufac- 
turers. 


In answer to questions on the 
future of the automobile industry, 
Canaday said that “it will take 
time to reconvert motor vehicle 
plants for peacetime production, 
just as it took time to prepare 
them for war work; the speed with 
which the job can be accomplished 
will depend on the sharpness with 
which present war obligations are 
terminated and the abundance of 
materials ready for postwar manu- 
facture.” 


The Willys chairman predicted 
the industry will employ 10,000,- 
000 persons in its first full year 
of unrestricted production, an 
estimate based on an output of 
6,000,000 units. This employment 
figure, he said, would be one- 
third higher than any previous 
peacetime total, and covers em- 
ployment created in other indus- 
tries by automobile manufacture. 
In answer to the question on the 
Jeep, Canaday said: 

“The Jeep apparently will supply 
a worldwide need for a power plant 
that can be used universally. Its 
real work begins where the paved 
road ends. The peace Jeep, adapted 
for peace work as the war Jeep 
was adapted for its job, will solve 
the farmer’s scarce manpower 
problem; it seems to be the prac- 
tical solution of rural power and 
utility transportation. 

“It will dig wells, saw wood, fill 
silos, run electric light plants, sup- 
ply mobile power for all farm 
requirements, act as a tractor, then 
as a truck, then as a transport car 
hauling people, hauling milk and 
produce, operating logging camps, 
herding cattle, fighting fires, run- 
ning a snow plow, spraying orch- 
ards, spray-painting barns, oper- 
ating compressor equipment for 
mining operations, road building, 
railroad grading. Its uses are vir- 
tually limitless.” 


Canaday said he believed that 
automobile prices after the war 
will “naturally” reflect increased 
wages and increased cost of ma- 
terials, but added that “I believe 
the standard of performance and 
comfort of the postwar automo- 
bile will bear the same relation 


sess a 


to the postwar pocketbook as it 
did before the war.” 

“The history of the automobile is 
one of evolution, not revolution,” 
he said in response to the question: 
Is it possible that postwar cars will 
be outmoded in another year when 
extremely modern models are 
brought out? “During the past 30 
years, we have constantly seen 
drawings of beetle-shaped cars, 
new materials, glass tops and vari- 
ous radical treatment. But the 
manufacturing leaders have learned 
that it is dangerous both in popu- 
larity and engineering to move too 
far from tried and accepted prin- 
ciples.” 


Not Official 


Govt. Forms Must Have 


Budget Bureau OK 

WASHINGTON.—Any form or re- 
port, not bearing the approval of the 
Bureau of the Budget, is not official 
and cannot be required, NADA 
warned dealers last week. 

“In 1942 quite a furore was raised 
over the number of reports that were 
being required under the new regu- 
lations then being devised by OPA 
and WPB,” NADA pointed out. “In 
order to control these reports within 
reasonable bounds, provision was 
made that any order of the agencies 
or amendment to an order which re- 
quired reports must have the ap- 
proval of the Bureau of the Budget, 
and consequently the Bureau of the 
Budget became the representative 
of the industry in determining which 
reports were essential, avoiding 
duplications, etc. 

“Dealers should realize that OPA 
particularly is working toward a 
much more rigid enforcement pro- 
gram. Many of their field forces will 
ask for information that they are 
not entitled to. Many of them will 
seek to frighten dealers into signing 
confessions and making settlements 
in order to ‘avoid prosecution under 
the order.’ These dealers should be 
warned that any form not bearing 
the approval of the Bureau of the 
Budget is not official and cannot be 
required. Dealers should also be 
warned not to readily be stampeded 
into making confessions and cash 
settlements by threats of enforce- 
ment.” 


Indiana Considers Lower 


Repair Income Tax 

INDIANAPOLIS. —A bill has 
been introduced in the Indiana 
Senate to amend the gross in- 
come tax law to reduce from one 
to one-half of one percent the 
rate for earnings from the repair 
of autos, trucks, tractors, trailers, 
farm machinery or parts. 





